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Case Study

Bean & Bean Coffee Roasters

AT A GLANCE
WHAT THIS PROGRAM MEANS

“Diverse suppliers often face barriers
to entry in large-scale distribution.
Program:s like the Foodbuy
Accelerator give underrepresented
businesses the tools, resources, and
industry connections needed to
navigate and succeed in the
competitive F&B space. It's about
creating a more equitable supply
chain while fostering innovation and

The Value of Connections
“Through the Accelerator Program, |
had the incredible opportunity to
connect with key partners across the
Compass ecosystem, including
Restaurant Associates, Chartwells,
Eurest, Canteen, and more. These
relationships have been instrumental in
expanding Bean & Bean's reach and
infegrating our coffee intfo new dining

and hospitality spaces.” diversity in the industry. Founder/Owner
Jiyoon Han
“This program isn’t just about learning—it’s about action. If you’re ready to . .
scale your business and tap into larger distribution networks, this is the Certification
opportunity to do it. The support and network you gain will have long-term Asian-owned
benefits for your brand.
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Accelerator Program
2022

Revenue Growth
150% from 2023 to 2024

BOLIVIA

Janson Family Los Rodriguez

Capabilities: world-class coffees in all the formats you need
Whole beans Frac packs Steeped bags Cold brew
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https://www.foodbuy.com/our-company/supplier-diversity/

